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Scenario 2: Information Protection
M365 Business Premium

+ Microsoft E5 Information Protection of organisations experience
Add Microsoft E5 Information Protection to M365 Business more than one data breach
Premium to help customers fortify their data security and in their lifetime

safeguard sensitive information with data classification, IBM Security 2022 Cost of a Data Breach Report

encryption and monitoring, ensuring Al-ready data
foundations.

SMB Challenges Transformative Actions for IT Partners/ MSPs
Limited Visibility into Sensitive Data: v Data Visibility Solutions: Partners can offer
SMBs often struggle to identify and classify tools.and expertise to he]p SM Bs.d.is.c.over and
sensitive information across their growing digital classify sensitive data, bridging visibility gaps and
environments, leading to potential compliance ensuring compliance with data regulations.

and security gaps. v Comprehensive Data Protection Services:
Inadequate Data Protection Measures: MSPs can deliver tailored encryption, DLP and

lifecycle management solutions to enhance SMB

Many SMBs lack advanced encryption, lifecycle X : . . .
security while reducing complexity and risk.

management and DLP solutions, making it
difficult to safeguard data against unauthorised v/ Compliance Enablement and Management:
access or accidental exposure. IT partners can provide end-to-end compliance
support, automating retention policies and
secure deletion while helping SMBs meet
regulatory requirements efficiently.

Complexity in Managing Compliance:

Small businesses face challenges in automating
retention policies, secure deletion and
demonstrating regulatory compliance, often
relying on manual or fragmented processes.
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Example of partner-managed services for Microsoft E5 Information
Protection: Secure sensitive data, monitor compliance, implement data
loss prevention (DLP) and ensure lifecycle management.

. . Quarterly Compliance \
Reporting & Analytics & Audit readiness g
o)
Trainin Retention & Lifecycle 3
9 Management Review e}
o S.
2
Policy & Rule Updates DLP Policies Review o
5
Z
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per-month
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Access the full sales toolkit, including a
customer-ready brochure and pitch deck here.
Other Resources of SMBs expect technology
partners to proactively
Microsoft E5 Information Protection Overview Deck suggest new solutions
Microsoft E5 Information Protection Ninja Training and help them shape their

technology strategy

Microsoft small and medium business (SMB) voice and
attitudes to technology study

Giperchorge

your security offering

Dicker Data’s local team of specialist people, practices and programs are here to help you
serve your customers and capitalise on the surging demand for security services.

Learn more and contact us at www.dickerdata.com.au/microsoft


https://blogs.microsoft.com/wp-content/uploads/prod/2022/09/Microsoft-Small-and-Medium-Sized-Business-Voice-and-Attitudes-to-Technology-Study-2022.pdf
https://blogs.microsoft.com/wp-content/uploads/prod/2022/09/Microsoft-Small-and-Medium-Sized-Business-Voice-and-Attitudes-to-Technology-Study-2022.pdf
https://securitypartners.transform.microsoft.com/download/protected?assetname=protectedassets%2FMicrosoft-Purview-Information-Protection-Overview.pptx&download=1&protected=1
https://techcommunity.microsoft.com/t5/security-compliance-and-identity/the-microsoft-purview-information-protection-ninja-training-is/ba-p/2887478
https://www.dickerdata.com.au/microsoft-solutions-sales-scenarios
https://www.dickerdata.com.au/microsoft-solutions-sales-scenarios
https://www.dickerdata.com.au/microsoft

